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What the Hill?
by Jared Stern

A
s the saying goes, the three most 
important things in real estate 
are location, location, location. 
If you’re trying to buy a house on 
Capitol Hill, that location is over 

a barrel. We’re one of the hottest neighborhoods 
in the country, and that’s before the Trader Joe’s 
is finished. Experts warn that the housing bub-
ble could burst soon, but we don’t have a housing 
bubble, we have a hous-
ing thunderdome. “For 
Sale” signs are sprouting 
up like a game of real 
estate whack-a-mole, 
and row homes are flip-
ping faster than Simone 
Biles on meth to keep 
up with demand. The 
Capitol Hill real estate 
market is like a Viagra 
commercial: prices are 
inflated, competition 
is stiff, and more often 
than not, somebody’s 
getting screwed. 

My wife and I just 
recently ended our 
search after a year of 
poking our heads into 
every open house on the 
Hill. We wrote and lost 
nine offers. Nine. 

We signed and ini-
tialed so many docu-
ments, I’m having to type this column with my 
feet because the carpal tunnel is so bad (thank 
the editors when you’re done reading). We al-
most tacked a sign to a lamp post that said, “We 
Can’t Buy Houses!” 

It’s demoralizing when you think you’ve 
got a solid offer and you’ve mentally moved your 

furniture into a place, only to be emotionally 
evicted when someone goes 50 grand over ask-
ing or has no contingencies on their offer. May-
be we’re overcautious, but we couldn’t bring 
ourselves to waive the inspection clause on a 
100-year-old house. There’s lead, asbestos, and 
just by the law of averages one of those places is 
probably haunted. When the walls start bleed-
ing, you’ll wish you had the inspection clause. 

And while we’re talking about the fragile 
psyches of the desperate buyer, I’d like to address 
the selling agents for a moment. I get it. You’re 
excited that you made a sale. Good for you. But 
is taunting really necessary? All you need to say 
on your sign is “Sold.” Not “Gone” or “Too Late!” 
If it weren’t for the character limit, we’d probably 

also see “Nanny Nanny Boo Boo, I Didn’t Sell 
to You You.” Show some class. Act like you’ve 
been there.

If you’re planning on being a tribute in the 
Capitol Hill Shelter Games, you should be aware 
of a few things: 

1. As you may know, DC has a limit on the 
height of buildings. There is also a limit on how 
high you should get your hopes up when decid-

ing to put in an offer. 
2. Don’t worry about 

the quality of schools. In 
order to keep up with de-
mand, all of the schools 
will eventually be turned 
into condos, so either way, 
your kids will end up being 
home-schooled. 

3. You can general-
ly tell a house has been 
flipped by the font of the 
address, also known as flip-
per’s numbers. It’s a font 
that says, “I’m modern, 
and these numbers were 
on sale at Home Depot.”

4. Be wary of escalator 
clauses in your offer. Most 
of them end up being out 
of order. Thanks, WMATA.

If you’re reading this, 
just know that there’s a 
light at the end of the Eng-
lish basement. If you’re pa-

tient, one day you can live walking distance to 
Trader Joe’s. The struggle is real estate.

Jared Stern is a local standup comedian who has 
been making strangers laugh at him for over a de-
cade. Follow him on Twitter @FunnyJared.  u




